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BOOK REVIEW 
ADDING COMMERCIAL FUNDAMENTALS, 
TERMS AND TRANSACTIONS TO CONTRACT 
AND COMMERCIAL LAW 
HAROLD R. WEINBERGt 
FUNDAMENTALS OF COMMERCIAL ACTIVITY: A LAWYER'S GUIDE. By 
John F. Dolan. Boston, Massachusetts: Little, Brown and· Com-
pany, 1991. Pp. xxxvi, 789. $95.00. 
UNIFORM COMMERCIAL CODE: TERMS AND TRANSACTIONS IN COM-
MERCIAL LAW. By John F. Dolan. Boston, Massachusetts: Little, 
Brown and Company, 1991. Pp. xxiv, 542. $18.95. 
Some students come to law school knowing little more about 
the world of commerce than Kenny Lee Puckett: 
I mean, all I know about the real world-or what you 
call your commerce-is that some guys sell little ones, some 
guys sell big ones, some of it comes in on trains and some 
of it goes out on barges, a guy named Irving is locked up 
in a closet soinewhere to figure it all out, most of it adds 
up to an argument in a courtroom • . . .1 
Others arrive with business degrees or substantial practical exper-
ience in business or banking. All law students, however, regardless 
of their background, need to have a solid foundation in commercial 
context and to understand its importance to contract and com-
mercial law. 
Contract or commercial law teachers such as myself employ a 
variety of means to convey an appreciation of commercial context. 
For example, students are taught the significance of trade usage 
or course of dealing to the content or interpretation of agreements.2 
Commercially published teaching materials employed by many of 
t Wendell Cherry Professor of Law, University of Kentucky. A.B. 1966, 
J.D. 1969, Case Western Reserve University; LL.M. 1975, University of Illinois. 
The author thanks Roger F. Ross for his research assistance. 
1. D. JENKINS, DEAD SOLID PERFECT 10 (1974). 
2. See, e.g., U.C.C. §§ 1-201(3), 1-205(1) & (2), 2-202. Citations are to 
the 1989 Official Text of the Uniform Commercial Code. 
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